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«YnpaBJ/ieHHE BbICOKOTEXHOJIOTUYHON MPOAYKIIHEH

Homep

HaszBanue TeMbl

KoanuecTBo
4acoB

Onucanue TeMbl

Oran Ha0IroneHns

Oran HaOJXOAEHUS

Monyns 1. Beenenue B
YITpaBJICHHE
MIPOYKTOBBIMU
JIMHEHKaMHI

B2G, B2B, B2C — B uem paznuna.

MapKeTHHT BEICOKOTEXHOJIOTHYHBIX IIPOTYKTOB: POJIM CTPATETMYECKOI0,
HPOIYKTOBOTO M TAKTHYECKOIO MapKETHHTA.

Pedepenc-BU3HUT Ha BEICOKOTEXHOJIOTMYHOE TTPEIPHSTHE
VYrpasnenue npoaykropbivu JuHerikamu| TOCT P 58 537-2019
Crparernueckoe ypapJeHue. MapKeTHHIOBast CTPaTerust — IVIABHBIH
JOKYMEHT ITPOJIaKT-MEHEDKMEHTa. MapKeTUHTOBBIN ay/IHT.

MapacdoH IPOIYKTOBBIX OU3HEC-KEHCOB «OBLIO-CTANIO» OT AKCIIEPTOB-
TIPaKTUKOB

[ocrpoenue dyHKIMN MapKeTHHTa B KoMITaHHU. OpraHu3alioHHas
CTpyKTYypa 1 mporecchl. [Ipodm gommkHOCTEl Ha HO3ULMK B MAPKETHHIE.

Monyns 2. Pk u
HHCTPYMEHTBI
AHATMTUKA/aHAIN3
PBIHKOB U TEXHOJIOTUI

Tpaucdep u pasutue Texaosnoruit. TRL, Hype Gartner

Meronionorusi MpoBeACHUS! MAPKETUHTOBBIX UCCIIEIOBAHNUNA. MeTpHKu
MapKeTHHTa JJIs1 YITPaBJIECHUS POAYKTOBBIMHU JIMTHEWKAMHU
OddpexrrBHAs paboTa Ha peiHKax B2G. Bujel rocroepxku
TpeHIBOTYMHT: METOOJIOTHS X TIPOTHO3BI

IIpaBoBbIE aCIEKTHI U YIIPABIECHUE UHTEIUIEKTYAIBHOI COOCTBEHHOCTBIO
Mudorpaduxa B mpesenTarusx. [11a0noHb! 151 MAPKETHHTOBBIX
HCCIEIOBaHU I

Buenpenne Bl-uHCTpyMEHTOB 151 aHAIM3a JaHHBIX

Big Data 1 nCKycCTBEHHBIH HHTEIUIEKT B aHAJINTHKE

Pa3paborka 6u3Hec-1IaHa

[puBneuenre ¢MHAHCHPOBAHNUS Ha pa3BUTHE

Monyns 3. Bpena u
KoMMyHHKarui B B2B
u B2G

AHanm3 ¥ cerMeHTanus noTpedurenen

Bpena-MeHempKMEHT 1 MO3ULIMOHUPOBaHUE

PR, xommyHUKanoHHAas cTpaterus. HTerpupoBaHHbIE MAPKETUHTOBBIC
KOMMYHHUKALIH

KOMBIOHUTH-MEHEHKMEHT

DTan co3maHus

OTan co3nanus

Moy 4.
YnpasieHue sranamu

Pa3pabOTKH IPOYKTOB

IponyxroBbiii MeHemKMeHT (ProductManagement) B kommanuu. Posb
PYKOBOAUTENEN MPOJTYKTOBBIX JIMHEEK

Iportecc TTM («Timeto Money») nipu pa3paboTke mpoaykroB. CucreMHas
nHxeHepus. JloM KkadecTBa

OCHOBBI YITPaBIJIEHUS! BBICOKOTEXHOJIOTHYHBIMI TIPOEKTaMHU
HenooOpazoBanue. [lompoeKTHbIIA yderT. YipaBlieHHe ceOeCTOMMOCTBIO,
MapKUHAIBHOCTBIO, MPUOBLIEHOCTHIO. [IeHOBas moMTHKA
DrHAHCOBO-2KOHOMITYCSCKAS MOJEIIb 1A MIPOCKTOB BBIBEACHU HAa PHIHOK
HOBBIX ITPOYKTOB

[IpororunupoBanue, TecTupoBanue u 3arryck MVP

TpompbmioieHHsI qu3aiia. Co3aaHrie MHHOBAIIMOHHBIX TEXHUIECKITX
MPOIYKTOB

Monyis 5. Tlouck naei
UL CO3MIaHMS

BBenenue B mu3aiiH-MEBIIIIEHNAE
MHHOBaIMoHHOEe OM3HEC-MOJIEITMPOBaHNE
Teopus u npaktuxa TPU3

Crparerus ToJIyo0Oro okeaHa




KOMMEPUECKH
YCHEHBIX TPOIAYKTOB

[pakruka nmpoBeneHuUs MPOOIEMHBIX HHTEPBBIO U KAYECTBEHHBIX
HCCIIEIOBAHNIT

Merononoruu «Customer Development» u «lean startup»
IlennoctHoe npemiokenue. [1o3uImoHnpoBanue

Monymns 6. Mactepckas

Juzaiin-memenue, «CustomerJourney Mapy, meton «Learn Startup,
cTparterus roixyooro okeana, 55 mnOIOHOB OU3HeC-MozIerNei
OdxpexTrBHBIE IEPErOBOPHI M KOMAHTHOE B3aUMOICHCTBHIE, TEXHUKH

8 KIIMEHTCKOTO OITBITa TIPOJIAK.
OdekTuBHBIC PE3CHTAITUH, TUTYHHT
VYipaBieHre U3MEHEHUSIMU U KPU3UCHBIC KOMMYHHUKAITUH
9 Otan pelHKa Oran pbiHKa
Icuxororust B MapKeTHHTe
KnmenroneHTpraHOCTS, JTosuTbHOCTE. Kimentckue myrn — CJM.
OpeKTHBHBIE TOYKM KOHTAKTa C KTMEHTOM. YTIpaBJIeHHE JI0JITOCPOYHBIMHI
OTHOIIEHHSMH C KIHESHTAMU
Moy 7. MapKeTHHTOBBLIH IIJIaH: a00TKa 1 peann3anysl. KoMiiekc MapKeTHHTa:
KmmenrtonentprynocTs P -pasp p LA P ’
10 TP, 4C
Y MaclmrabupoBaHue >
oK Cq'?'I[aHI/IC «@IPOJIAIOIIIXY MAPKETHHTOBBIX MaTepHaioB. Mactepckas
keticoB. OOydeHHE OT/IENOB TIPOAAK
Kanpkynsitop 0KyraeMocTy Kak HHCTPYMEHT MapKeTHHTa
BBICOKOTEXHOJIOTIYHBIX ITPO/TYKTOB
CrpaTernuecKkuii CTOPUTEIIMHT
Moy 8. INocTpoenue KIMEHTOOPUEHTUPOBAHHOM TEXHUYECKON TTOIEPIKKI
Texumdaeckas BeicTpanBanue mporeccoB 00ydeHUs! IPOIYKTY
1 TIOZICPIKKA, JIOTUCTHKA [enouka mocTaBoK Kak 4acTb MapKeTHHIa
Y CEPBHUCHI C KoHTpakTh! >KM3HEHHOTO 1IUKIIA. [IOTOMHUTEIBHBIE CEPBUCHI, METOIbI
J00aBJIeHHOH «UP-Sell» n «Cross-Selly, komriiekcHoe nipemioxenue. [loBbiienne
CTOUMOCTBHO CPEIHEro YeKa
Kanasb mposak u ocobeHHOCTH MTpoBrKeHHsL. [IpoextrupoBanue
MapKEeTHHTOBBIX On3Hec-1porieccoB. CRM — cuctembl
M KommnekcHbrit moaxon k digital-mapkeTuHry. D¢} )eKTHBHBIE MOEIH JITst
omyis 9. MapkeTnHr
12 10 KaHaJlaM puikos B2B N
HCTPUBYLHH [puHtwIe! TOCTPOCHHS 1 PpaboThI IMIEPCKOM CeTH
MexayHapoassiii MapkeTHHT, BO/] 1 11enovku mocTtaBok
B2B-npoaaxu. HaBbIk CUTYallMOHHBIX MPOAAXK U BEICHUS IIEPETOBOPOB
Pedepenc-BU3UT Ha BBICOKOTEXHOJIOTUYHOE MTPEANPHUITHE
13 HroroBrlii sx3ameH HroroBrrii 3x3ameH




